ACT Advisors LLC
Form CRS - Customer Relationship Summary — March 30, 2026

Item 1: Introduction

ACT Advisors LLC (ACT) is an investment adviser registered with the Securities and Exchange Commission (“SEC”). Brokerage and
investment advisory services and fees differ, and it is important for you to understand these differences. Free and simple tools are available to
research firms and financial professionals at http://www.investor.gov/CRS which also provides educational materials about broker-dealers,
investment advisers, and investing.

Item 2: Relationships and Services

What investment services and advice can you provide me?

ACT provides investment advisory services and financial planning to retail investors. For most clients, investment advisory services will be
provided on a discretionary basis. Clients may impose limitations on this authority in writing. Retail investor’s accounts are monitored on a
regular and ongoing basis. For asset management clients, we have a minimum account size of $25,000. For passive strategy clients, we have a
minimum account size of $5,000. For additional information, please see our Form ADV, Part 2A brochure (Items 4B and 7 of Part 2A) at the
following link: https://adviserinfo.sec.gov/firm/summary/173120.

CONVERSATION STARTERS: Ask your financial professional:
*  Given my financial situation, should I choose a brokerage service or investment advisory service? Why or why not?
*  How will you choose investments to recommend to me?
*  What is your relevant experience, including your licenses, education, and other qualifications? What do these qualifications mean?

Item 3: Fees, Costs, Conflicts and Standard of Conduct

What fees will I pay?
For client portfolios managed by ACT in either the asset management program or the passive asset management strategy, the annual fee is
based on percentage of assets under management to a maximum of 2% for clients initiating a relationship with ACT Advisors on or after the date
of this CRS. Fees are payable quarterly in advance, unless a situation calls for a calculation in arrears. Asset management fees are deducted from
client accounts by qualified custodians. Clients provide the qualified custodian with written authorization to deduct fees and pay the fees to ACT
Advisors.

For passive strategy asset management clients - Clients in the passive strategy are charged an additional 0.2% annual fee. The combined annual
fee based on percentage of assets under management and additional 0.2% annual fee for this strategy will not exceed 2%.

For financial planning clients, ACT Advisors’ planning and consulting fees are negotiable but are generally $600 monthly for a minimum of
24 months. This fee is negotiable and may vary depending upon certain criteria. The actual fee paid by the client will be detailed in the Financial
Planning Services Agreement signed by the client, and is separate from any fee charged for assets under management.

For clients that receive customized advice and rebalancing on employer sponsored plans, the fee is based on a percentage of assets in
the sponsored plan to a maximum of 2%. This fee is negotiable, and the actual fee charged will be disclosed to the client in writing. Employer
sponsored plan advice fees are payable quarterly in advance, unless a situation calls for a calculation in arrears. ACT Advisors will collect
these fees in one of two ways. Fees will be directly billed from an investment account under management by ACT Advisors, or alternatively,
fees will be directly invoiced to the client.

In addition to our fees, clients may also pay other fees or expenses to 3rd parties. These 3rd parties can include custodians, brokers and/or 3rd
party outside portfolio managers and others. 3rd party fees can include management fees charged by outside portfolio managers, commissions
on securities transactions, custodial fees, deferred sales charges, and other fees and taxes on brokerage accounts and securities transactions.
The issuer of some of the securities or products we purchase for clients, such as ETFs, mutual funds or other similar financial products, may
charge product fees that affect clients. ACT does not charge these fees directly to clients and does not benefit from any such fees. For
example, an ETF or a mutual fund typically includes embedded expenses that may reduce the fund's net asset value, and therefore directly
affect the fund's performance and indirectly affect a client’s portfolio performance or an index benchmark comparison. Expenses of an ETF
may include management fees, custodian fees, brokerage commissions, and legal and accounting fees.

The more assets there are in a retail investor’s account, the more a retail investor will pay in fees, and ACT may therefore have an
incentive to encourage the retail investor to increase the assets in his or her account. You will pay fees and costs whether you make or


http://www.investor.gov/CRS
https://adviserinfo.sec.gov/firm/summary/173120

lose money on your investments. Fees and costs will reduce any amount of money you make on your investments over time. Please
make sure you understand what fees and costs you are paying.

For additional information, please see Form ADV, Part 2A brochure (Item 5 of Part 2A) at the following link:
https://adviserinfo.sec.gov/firm/summary/173120.

CONVERSATION STARTERS: Ask your financial professional:
*  Help me understand how these fees and costs might affect my investments. If I give you 310,000 to invest, how much will go to fees
and costs, and how much will be invested for me?

What are vour legal obligations to me when acting as my investment adviser? How else does your firm make money and what conflicts of
interest do you have?

When we act as your investment adviser, we must act in your best interest and not put our interest ahead of yours. At the same time, the way we
make money creates some conflicts with your interests. You should understand and ask us about these conflicts because they affect the
investment advice we provide you. Here is one example to help you understand what this means: ACT Advisors receives certain economic
benefits from selected custodians in connection with client securities transactions, including support services which assist us to better monitor
and service program accounts maintained at selected custodians. This presents a conflict of interest, as we have an incentive to continue to use or
expand our use of a particular custodian based on the receipt of those benefits. For additional information regarding our conflicts of interest,
please see our Form ADV, Part 2A brochure (Items 5, 11, 12 and 14 of Part 2A) at the following link:
https://adviserinfo.sec.gov/firm/summary/173120.

CONVERSATION STARTER: Ask your financial professional:
*  How might your conflicts of interest affect me, and how will you address them?

How do vour financial professionals make money?

Some of our financial professionals are compensated on a salary + discretionary bonus basis. The bonus is predicated on the overall Firm’s
performance. Some of our financial professionals receive compensation based on the amount of assets they manage for clients.

Those professionals compensated on either total Firm performance or assets under management have an inherent conflict of interest in that their
compensation will rise and fall based on the total value of assets under management. This creates an incentive to increase assets under
management, which could influence their recommendations. In addition, our financial professionals who receive compensation based on the
amount of assets they manage have an incentive to refer new clients in order to increase their assets under management. You should discuss your
financial professional’s compensation directly with your financial professional. For additional information on how our financial professionals are
compensated, please review the disclosures in our ADV Part 2A Item 14.

Item 4: Disciplinary History

Do vou or vour financial professionals have legal or disciplinary history?

No for our firm. Yes for our financial professionals. Visit www.Investor.gov/CRS for a free and simple tool to research our firm and our
financial professionals.

CONVERSATION STARTER: Ask your financial professional:
e As a financial professional, do you have any disciplinary history? For what type of conduct?

Item 5: Additional Information

Additional information about ACT is available on the SEC’s website at www.adviserinfo.sec.gov. If you would like additional, up-to-date
information or a copy of this relationship summary, please call (828) 398-2802 or visit the following link:
https://adviserinfo.sec.gov/firm/summary/173120.

CONVERSATION STARTER: Ask your financial professional:

e Who is my primary contact person? Is he or she a representative of an investment adviser or a broker-dealer? Who can I talk to if 1
have concerns about how this person is treating me?
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ACT Advisors LLC

Material Changes — March 30, 2026
We revised the description of our investment advisory services to reflect that clients may impose limitations on our discretionary
authority in writing.
Financial planning and consulting fees were updated in this CRS compared to the prior version dated March 26, 2025.
We revised the description of our legal obligations and conflicts of interest to indicate that we receive certain economic benefits
from selected custodians in connection with client securities transactions, including support services which assist us to better
monitor and service program accounts maintained at selected custodians. This presents a conflict of interest, as we have an
incentive to continue to use or expand our use of a particular custodian based on the receipt of those benefits.
We revised the description of how our financial professionals make money to indicate that our financial professionals who receive
compensation based on the amount of assets they manage have an incentive to refer new clients in order to increase their assets
under management.
We revised our response to Item 4 — Disciplinary History from “Yes” to “No for our firm. Yes for our financial professionals.”
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